
Knowledge, support and networking for 
the in-house lawyer community
WIN is our award-winning programme 
representing an evolving series of events, 
tools and forums which address the 
technical, commercial and personal 
aspects of working in-house.

From the rising stars of the in-house team 
to the General Counsel, WIN offers the tools, 
training and knowledge for you and your 
teams to develop. By listening to our clients 
and identifying the key legal and commercial 
issues you face on a day-to-day basis, 
we aim to tailor our services to meet your 
changing needs and priorities.  
 
WIN is shaped by the in-house community, 
for the in-house community. Our client 
advisory committee provides insights 
and ideas to ensure the programme is 
tailored to the needs of today’s  
in-house lawyer. We welcome feedback 
from all WIN members so please get 
in touch to help shape the agenda.

A winning formula

•	 Over 8,000 registered users in our online 
community

•	 Over 70 events per year
•	 Members from over 100 countries
•	 Over 24,000 attendees to WIN events
•	 Operates in 33 cities worldwide

“�Every seminar I have attended at 
DLA Piper that relate to skills have been 
outstanding. They have been hosted by 
excellent, knowledgeable and charismatic 
speakers and I have thoroughly benefited 
from them.”  
Caroline Bell, Legal Counsel, 
Advanced Personnel Management

“�DLA Piper runs the best client programme. 
Courses are so useful and practical.” 
Sun-Hee Park, In-house lawyer, EBRD

“�Keep it coming. I am always pleased to see 
a WIN invitation in my inbox.” 
Kira Wilkinson, In-house lawyer,  
JD Wetherspoon

“�This is a really valuable training 
programme for in-house lawyers. I love 
attending these sessions.” 
Leslie Wan, General Counsel, FBN Bank

Register at dlapiperwin.com 
for access to:

•	 Invitations to our events and training 
programme

•	 Recorded webinars and online tools
•	 Tailored information and a personal library 

for your favourite publications
•	 Best practice guides and toolkits
•	 Training credentials
•	 Over 20 on-demand soft skills webinars 

available to our global community
•	 A network of like-minded professionals

Winner of

Join our online community by registering at www.dlapiperwin.com

FT Innovative 
Lawyer Award

In Client Services

Legalweek Award
In Client Services

Managing 
Partners’ Award

for Management 
Excellence



Training Credentials

A network of like-minded 
professionals

An opportunity to directly 
shape the programme 

yourself

WIN
What does it 

offer?

Recorded webinars and 
online tools

Event
invitations

Tailored information and
a personal library for your 
favourites

Best practice guides and 
toolkits

WIN – Programme

WIN in the Nordics

Register at  
www.dlapiperwin.com

Join our online community by registering at www.dlapiperwin.com

Over 24,000 in-house lawyers have attended WIN events globally, with WIN active in 33 cities worldwide. We are pleased to offer WIN in the 
Nordics, open to all in-house lawyers, offering a range of events, training and support materials tailored to you. As we continue to develop 
the programme, we would love to hear your feedback or ideas for future topics. To find out more about WIN in the Nordics, or to contact 
the team, please email win@dlapiper.com.

Please register to ensure you receive invitations to events in your regions.

DLA Piper is a global law firm operating through various separate and distinct legal entities. Further details of these entities can be found at www.dlapiper.com.
This publication is intended as a general overview and discussion of the subjects dealt with, and does not create a lawyer-client relationship. It is not intended to 
be, and should not be used as, a substitute for taking legal advice in any specific situation. DLA Piper will accept no responsibility for any actions taken or not taken 
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